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PROPERTY OF THE WEEK

A unique coastal home with
a bird’s eye view of the sea
Once you’ve stood at the top of the elevated lawns of this property and felt the wind in your hair as
you gaze out over a panoramic view of the sea, you certainly start getting the nesting instincts!
CAROLINE CULOT, EDP property correspondent, visited The Nest, Cley, so much more than a
traditional cottage and for sale for £950,000 with Savills. See pages 2 and 3 for the full story.
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YVONNE ASTLEY
Our new
columnist
talks
about the
problem of
overvaluing
properties
Let me introduce myself. I am
Yvonne Astley and I have set up
Hillcrest estate agency in Norwich.
It’s great to be back in the fold,
the fold of estate agency. This is
because I have been away
studying for a degree and cofounding another business which
is doing very nicely despite the
challenges of the down-turn and
now it’s time to come back to
what I’ve always enjoyed – people
and property.
Where shall I start? I could
mention the recession, but I think
I’ll leave that to the experts but
thank goodness that is now an old
fashioned word because according
to the economists, we are in
growth, slowly but surely, and now
the aftermath and the slaughter of
the housing market, it is the time
to get realistic about house prices.
In my business plan, I propose
to help bring some sensibility and
realism to this spiralling industry.
For my first topic, I want to
discuss market appraisals and the
on-going practice of how some
agents over-value, hiking the
asking price in order to gain the
instruction. This is possibly the
most unfortunate part of my job.
Sometimes, when I offer my
valuation, I can be greeted with
“so and so can get us more.” At
this point I want to throw my
measuring device on the floor and
leave the area. But I refrain and
enter into discussion. This is
where I have to make a choice; do
I agree with the inflated price so I
can stand a chance of gaining the
instruction or do I stand firm and
hope the seller can see my
reasoning and the reality of what’s
been going on in the economy? I
tend to have this internal
argument at each valuation.
The hardest thing in the world to
do is tell people their property may
have dropped in value or hasn’t
particularly improved.
Theoretically, prices have
stabilised, because where house
prices were once rocketing, they
also came crashing down. So
what I try to do is explain, how it’s
all relative, because it will reflect
in their next purchase and
everyone is in the same boat.
Generally, people are smart and
they get this point. But it’s still a
test of my negotiation skill.
Anyway, catch up with me in this
column where I’ll tell you about
what’s been happening in the life
of an estate agent. I will be giving
my thoughts and telling you of my
weekly diary and the different
situations I find myself in,
hopefully you can be amused!
This column goes on to the
homes24 blog at www.homes24.
co.uk and it will also go on my own
blog. I would love your feedback,
good and bad. Tell me about your
experiences with the estate
agency industry and I’ll tell you my
experiences!
■ You can contact Yvonne
Astley at Hillcrest on 01603
300406 or go to www.
hillcrestprop.co.uk
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A sanctuary by the sea

S

ome properties dictate how
we have to live but actually,
if you think about it, we
should really be making our
homes work for us. This fabulous
coastal house is a perfect example of
this. Its owners viewed what was
originally a fairly straightforward
cottage with a rambling back garden
but magnificent sea views and
transformed it into a property that
offers a chance to really indulge in
the kind of lifestyle north Norfolk
offers.
The Nest, Cley-next-the Sea, is for
sale for £950,000 with Savills jointly
with Bedfords.
Its owner Daniel Broch’s tagline
for his property development
company is creating “a space for
life” and this is exactly what he has
done with his own family home.
When you drive up to the front, the
property, situated on the coast road
just outside Cley, looks like a
traditional, small, white painted
cottage. Interestingly when Mr
Broch first viewed it, he was not
concerned at all with the house.
Instead, he went rummaging around
at the rear outside because he knew
this property was all about looking

By CAROLINE CULOT

This week I
realised I want
to live on the
coast...
out at that fabulous panoramic sea
view. The result is a home which
works on many levels, literally. Its
land is elevated at the rear and has
been cleverly landscaped so you can
climb steps right up to the top and
enjoy the vista. The owners
extended the cottage and in effect
created an extensive roof garden on
top, so not only do you have more
room inside but a superb outdoor
space. At the front are some fairly
steep steps up to the Bird’s Nest, a
gorgeous little sun trap with a table
and chairs, ideal for breakfast or a
romantic dinner and at the rear
takes you to...an outdoor guest suite
called the Love Nest. Again, it works
in that you have those gorgeous
views from the lawn and inside,
gosh, what a romantic hideaway
with, wait for it, a large double bed
facing the windows so you could

tha
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that is a perfect space

BIDWELLS’ COLUMN
It’s a hard
life being
an agent
but don’t
we just love
it, says
JONATHAN
WOOD

During the last 15 years I have
been lucky to have built up many
great friends as a result of my
career in property.
Clients who gave me their trust
and the responsibility of selling
their houses have now become
great friends.
Several people who have
undertaken a number of
transactions over the years have
also recommended me to their
colleagues and friends.
It is so rewarding to hear that
clients have made their decision
not only on the brand but the
person behind it.
However, in truth, I do think it is
a bit of both.
When you have a selection of
agents out to appraise your
property and there is very little to
compare the brands, it then
comes down to an agent who they
feel they can get on with and have
a high level of confidence in.
People want to know the agent
and his or her team will look after
their best interests, especially
when dealing with what is perhaps
one of the most important and
financial transactions they will
ever undertake.
We are not in a market where
sales happen over night, so be
prepared to have a longer
relationship with your agent than
perhaps you would have done a
few years ago.
Therefore, we as agents have to
be in a position to ensure we are
on hand with as much energy,
enthusiasm, motivation and drive
as we did on the day of the
property launch.
Sadly we are in a market where
viewings and sales do not just
happen.
We have to work even harder
than ever before, using an
enormous amount of skill,
dedication and experience not only
to market your property to its full
potential but to also encourage
potential buyers to view it over the
ever increasing competition.
Then it’s a case of securing a
sale and most importantly
ensuring that indeed that sale
proceeds through to completion.
No easy task!
So more often than not, I either
find myself sitting up in bed
sending and replying to emails or
speaking to clients, buyers and
viewers whilst trying to cook
supper.
Who says estate agents only
work nine to five!
look out to sea as you go to sleep and
wake up to it again. It gets even
better as it is completely selfcontained with a superb set of units
which look like fitted cupboards yet,
when you open the doors it is a
kitchenette with its own basin, hob
and microwave. So imagine the
scene, with your best friend or loved
one or both, how wonderful would it
be to spend a few nights up there?! It
would be breakfast in bed looking
out at the sea... The main house

itself is equally alluring because it
is again, a space to indulge in a life
on the coast. Outside are various
gorgeous little seating areas as well
as a herb garden, a pizza oven and a
wetsuit area. It’s perfect for coming
back from to after a day out, where
you can hang up your wetsuit to dry
and crack open a bottle of wine with
your friends, put a jumper on and
chat long into the evening outside.
Inside is just as convivial with a
large open plan area with a kitchen

and lots of high stools leading into a
dining and sitting area with an openair, inner courtyard where you could
enjoy a coffee after dinner and look
at the stars? I loved the fact the
owners have made the original
cottage work for them and work
hard, extending it so it offers this
flexible space. The master bedroom
or “garden suite” is on the ground
floor with doors to the exterior as
well as a study and utility. Up an
open staircase takes you to two of

the children’s rooms and another
perfect guest suite.
This is just a stunning house and
is all about enjoying living in the
very special place that is north
Norfolk. Now where’s my wetsuit.....
■ The Nest, Cley-next-the Sea, is for
sale for £950,000 with Savills on
01603 229229 jointly with Bedfords
on 01328 730500.

■ If you would like to make
friends with Jonathan Wood or
for him to sell your home,
please give him a call on 01603
763939.
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